BEFN CAREER STARTER SERIES

EXPERIENCE ONE - QUICK START
What Is Equipment Finance —
and Why Should | Care?

A 45-minute student learning experience

THE CHALLENGE

Discover the hidden industry behind the equipment that powers hospitals, transportation,
manufacturing, technology, energy, and nearly every other part of the physical economy.

STUDENT ROADMAP ¢ QUICK GUIDE ® WORKSHEET
KNOWLEDGE CHECK e FEEDBACK FORM e NEXT STEPS
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Black Equipment Finance Network | befn.org
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Start Here

This experience is the front door to Guide 1—and Guide 1 is the first step in a larger BEFN roadmap
from knowing little about equipment finance to becoming prepared to pursue an internship or
entry-level position. Begin here for the essential ideas, then use the BEFN resources and action
steps that follow to keep moving.

Your 45-minute path

1 DISCOVER 3 CHECK
12 minutes 15 minutes 8 minutes
Read the Quick Guide Complete the real-world Test the essential ideas
challenge

Use the remaining 10 minutes to compare your answers, discuss what surprised you, and choose
one action to take this week.

By the end, you should be able to
¢ Explain equipment finance in plain language.
* Name at least three reasons a business might finance equipment instead of paying cash.
e Trace a basic equipment-finance transaction from need through servicing.

e Recognize the main types of companies in the industry.

Identify one reason this industry might be relevant to your career.

This is a guided entry point. The complete 26-page Guide 1 adds industry culture, career
paths, key terminology, day-in-the-life examples, networking guidance, and 30- and 90-day
launch plans. Consult it after this experience—or whenever a topic sparks your interest.

The question to carry with you

YOURLENS

Where is equipment finance hiding in the businesses, technologies, and services you already
use every day?
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Your Roadmap From Discovery to Opportunity

You do not need to master the industry before taking action. Move through the roadmap in order,
returning to the full guides, videos, and audio explainers whenever you need more depth. Each
stage should produce something useful—not simply more information.

Stage Purpose What to do Milestone

Complete this Guide 1

Quick Start; watch or

listen to the Guide 1 You can explain the industry in
explainer; use the full plain language.

Guide 1 to deepen

topics that interest you.

Understand what
1 DISCOVER equipment finance is
and why it matters.

Continue to Guide 2

Explore the roles, and its audio or video

2 FIND YOUR FIT employers, and work resources; complete a You have a short list of
that match your personal career map; possible career paths.
interests. select two or three roles

to investigate.

Use Guide 3 and its
media; improve your

Learn how employers résumé and LinkedIn Your basic career materials
3 PREPARE hire and make yourself profile; develop a brief and professional story are
easier to discover. introduction; identify ready.

relevant skills and
experience gaps.

Follow companies and
professionals; attend a

Turn industry BEFN or industry event;

4 CONNECT knowlec_jge into request informational You begin building a real
professional conversations; ask industry network.
relationships. thoughtful questions

based on what you
learned.

Build an employer list;
search for internships

5 PURSUE Convert preparation and entry-level roles; You are actively pursuing
into targeted action. tailor applications; seek  suitable opportunities.

referrals and feedback;
track follow-ups.
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Continue learning after
the first application,
interview, or offer.

6 GROW

Revisit the guides; learn
from interviews;
strengthen missing
skills; participate in
mentoring, case
competitions, micro-
internships, and future
BEFN programs.

Every experience improves
your next opportunity.

This Quick Start begins Stage 1. Your immediate goal is not to memorize the field. Itis to
understand the industry well enough to decide whether you want to explore it—and to know

exactly where to go next.

Use the BEFN Resource Collection With Purpose

The BEFN Student Career Portal brings the learning journey together. Go to befn.org, open the
Student Career Portal, and select the Career Starter Series. For Guide 1, use the resources in this

order:
Resource Job itdoes
1 QUICK START Orientation

2 VIDEO EXPLAINER See the story

3 AUDIO EXPLAINER Reinforce

How to use it

Complete this short

Best time

experience first to learn

the essential ideas and

test your
understanding.

Watch for the main
business problem
equipment finance

About 45 minutes

Use before or after the
Quick Start

solves and the people
involved in solving it.

Listen while
commuting, walking, or
reviewing. Pause
afterward and explain
the industry aloud in
your own words.

Use for review
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Read the introduction
and sections that
match your questions.
4 FULL GUIDE 1 Go deeper Use the complete guide
as a reference rather
than feeling required to
absorb it in one sitting.

Return whenever
needed

Complete the scenario
and knowledge check.

+
S WORKSHEET Apply Record one question

Produce evidence of

CHECK and one action for the learning
next seven days.
When you can explain
the industry, move to
th ide t
6 GUIDE 2 Continue € careers gulde o Begin Stage 2

discover where your
strengths and interests
may fit.

Your Stage 1 completion test
0 I can explain equipment finance to another student without jargon.
O I can give two real-world examples of equipment that may be financed.
0 I can name several kinds of organizations and professionals involved in a transaction.

I I have identified one career question | want Guide 2 to help me answer.

DO NOT WAIT FOR PERFECT KNOWLEDGE

Once you can check these four boxes, continue to Guide 2. Career readiness grows through
repeated cycles of learning, applying, connecting, and acting—not through reading everything
before taking the first step.

The Industry Hiding in Plain Sight

There is an industry behind the aircraft you fly in, the MRI machine your doctor uses, the servers
powering Al, the trucks delivering packages, and the robots assembling cars. That industry helps
businesses acquire essential equipment without tying up all of their cash.

PLAIN-LANGUAGE DEFINITION

Equipment finance helps a business obtain the equipment it needs now and pay for it over
time through a loan, lease, or another financing structure.
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Why most students never hear about it

Equipment finance operates mostly business-to-business. It has few consumer advertisements or
storefronts, and it historically grew through professional relationships and experienced hires—not
large campus recruiting pipelines. That low visibility creates opportunity for students who discover
the field early.

Why businesses use it
¢ Preserve cash for payroll, inventory, hiring, and growth.

e Match payments to the revenue the equipment is expected to generate.

Upgrade technology more easily as equipment becomes obsolete.
¢ Acquire several assets at once without a major upfront payment.

¢ Manage capital and balance-sheet priorities more strategically.

The scale is broader than tractors and forklifts
Traditional equipment remains important, but the modern industry also finances Al infrastructure,
data centers, medical imaging, robotics, renewable-energy systems, telecommunications
equipment, commercial aviation, electric-vehicle fleets, and advanced manufacturing.

WHY IT MATTERS

Equipment finance sits where finance, strategy, technology, and real-world operations meet.
Because nearly every industry uses equipment, the work exposes professionals to many
different businesses and technologies.

STUDENT QUICK GUIDE ¢ 20F 4

How a Transaction Works

The vocabulary can sound technical, but the underlying story is simple: a business needs
equipment; a financing company evaluates and structures the transaction; the vendor is paid; the
customer uses the equipment; and payments are made over time.

Follow the deal

A business identifies equipment
Need required to operate, modernize,
or grow.

L. The customer submits financial
Application . . .
and business information.
Credit and underwriting assess
Evaluation the company, equipment, risk,
and structure.
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Approval and documents

Funding

Servicing and relationship

Loan and lease: the starting distinction

LOAN

The business generally buys and owns the
equipment; ownership and equity build over
time; a larger upfront contribution may be

required.

LEASE

flexibility.

THE BETTER EARLY-CAREER QUESTION

The terms are approved and the
agreements are prepared.

The vendor is paid and the
customer receives the
equipment.

Payments are collected,
performance is monitored, and
future needs may lead to more
transactions.

The business uses equipment under agreed
terms; structures may preserve more working
capital and can offer upgrade or end-of-term

Do not begin by memorizing every structure. Begin by asking: What does the customer need,
why does it need it now, and what problem should the financing solve?

STUDENT QUICK GUIDE ¢ 3 OF 4

Who Makes the Industry Work?

Equipment finance is an ecosystem, not a single company. Understanding the differences helps
you see where transactions originate—and where careers exist.

Organization

What it contributes

Work environment

Banks

Independent finance
companies

Captive finance companies

Brokers and fintech firms

Capital, scale, broad products,
and established customer
relationships

Flexible structures and faster
decision-making

Financing connected to a
manufacturer’s equipment sales

Connections to capital,
technology, analytics, and
embedded finance

Structured and institutional

Entrepreneurial and
relationship-focused

Product-focused with built-in
customers

Connector or innovation-
oriented
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Five terms to recognize

Underwriting: Evaluating a transaction’s risk before approval.

Residual value: Estimated equipment value at the end of a lease term.
Portfolio: The financing company’s collection of active transactions.
Embedded finance: Financing built directly into a sales or software platform.

Private credit: Non-bank lending supplied by private funds.

REMEMBER

Fluency comes through exposure. Nobody expects a student to arrive knowing the vocabulary;
professionals do expect curiosity and a willingness to ask clear questions.

STUDENT QUICK GUIDE ¢ 4 OF 4

Why This Work Matters

Equipment finance produces visible business outcomes. It can help a company protect cash, add
capacity, adopt new technology, win a contract, or expand into a new market.

Three snapshots

RESTAURANT EXPANSION

A restaurant group needs commercial ovens, refrigeration, and preparation equipment across
several locations. Financing can preserve operating cash while the new equipment supports
higher revenue.

LOGISTICS GROWTH

A carrier wins a major contract but needs trailers quickly. Financing can help it add capacity
without waiting years to accumulate the purchase price.

HEALTHCARE MODERNIZATION

An imaging practice needs newer MRl technology to remain competitive. Payments can be
structured around the expected revenue from the upgraded equipment.

Why the next decade matters

Many of the forces reshaping the economy are equipment-intensive: Al requires data centers;
healthcare modernization requires imaging and robotics; renewable energy requires generation
and storage assets; fleet electrification requires vehicles and charging systems; and reshoring
requires advanced manufacturing machinery. Those assets require capital.
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The career connection

Students can enter through relationship-building, analysis, operations, documentation,

technology, data, marketing, legal, or asset management. Guide 2 explores those paths in depth.
For now, ask which part of the transaction naturally holds your attention.

ONE-SENTENCE TAKEAWAY

Equipment finance turns capital into productive assets—and those assets help organizations
operate, grow, and serve people.
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PRACTICAL APPLICATION WORKSHEET

Find Equipment Finance in the Real World

Choose one scenario below. Work alone or with a team. Your goal is not to design a perfect
financing structure; it is to understand the business problem and identify the questions a finance
professional should ask.

Choose your scenario

A community hospital wants two imaging systems
costing $2.4 million. The upgrade could shorten

A ¢ HEALTHCARE appointments and increase patient capacity, but
hospital leadership wants to protect cash for
staffing and facility repairs.

A growing food manufacturer has a $1.1 million
order for packaging and automation equipment.
B ¢« MANUFACTURING The machinery could increase output by 35%, but
the company must also buy inventory for a new
retail contract.

A young Al company needs $1.8 million in servers
and networking equipment. Demand is rising
quickly, but the technology may need to be
upgraded within three years.

C ¢ TECHNOLOGY

Part 1 ¢ See the business problem

What equipment is needed, and what will it help the organization do?

Why might paying cash create a problem?

What business result could the equipment generate?

What could go wrong or prevent the transaction from succeeding?
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WORKSHEET ¢ CONTINUED

Think Like the Deal Team

Part 2 ¢ Ask better questions

Write one question each professional might ask before the transaction moves forward.

Role and lens Your question

Originations/relationship professional

Lens: What does the customer need and why now?

Credit/underwriting professional

Lens: Can the customer support the payments,
and what risks matter?

Operations/documentation professional

Lens: What information and conditions must be
complete before funding?

Technology/asset specialist

Lens: How quickly might the equipment become
obsolete, and what will it be worth later?

Part 3 ¢ Make the case

Complete this sentence in no more than 40 words:

YOUR RECOMMENDATION

Financing may be useful for this organization because

Take action this week

Find one organization in your community, on campus, or in the news that recently acquired major
equipment. Identify the equipment, the business purpose, and one reason financing might have
been considered.

EIGHT MINUTES ¢ COMPLETE BEFORE REVIEWING THE ANSWER KEY
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Knowledge Check

1. Which statement best describes equipment finance?
O A. Itfinances only heavy construction equipment.
O B. It helps businesses obtain productive equipment and pay for it over time.
O C. Itis a consumer credit product for household purchases.

O D. Itis another name for venture capital.

2. Which is NOT a common reason a business finances equipment?
O A.To preserve cash for other priorities.
O B. To align payments with expected revenue.
O C. Toeliminate every business risk.

O D. To gain flexibility as technology changes.

3. What normally happens before documentation and funding?
O A.The vendor receives payment before any review.
O B. Credit and underwriting evaluate the customer, equipment, and structure.
O C.The customer automatically receives a lease.
O D. The equipment is securitized immediately.
4. Which pairing is most accurate?
O A. Captive—owned by or linked to an equipment manufacturer.
O B. Bank—operates only as a broker.
O C. Independent—must be a government agency.
O D. Fintech—cannot participate in equipment finance.
5. Residual value is:
O A.The customer’s annual revenue.
O B. The estimated value of equipment at the end of a lease term.
O C. The amount of a company’s payroll.

O D. The financing company’s marketing budget.
Scenario and Personal Application

6. Scenario question

A manufacturer can pay $900,000 cash for an automated production line, but doing so would leave
little money for inventory and hiring. The equipment is expected to increase output and generate
additional revenue.
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In three or four sentences, explain why the company might consider financing and name two
questions a financing professional should ask.

7. Personal application

Which part of the equipment-finance story interests you most—the customer relationship, risk
analysis, transaction execution, technology, or something else? Why?

8. Explain it simply

Imagine a friend asks, “What is equipment finance?” Answer in one sentence without using jargon.
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FOR SELF-REVIEW OR FACILITATOR USE

Student Feedback Form

Name is optional: Date: School:

Rate each statement

Circle one: 1=strongly disagree 2 =disagree 3=unsure 4 =agree 5 =strongly agree

Statement 1 2 3 4 5

| can now
explain
equipment
finance in
plain
language.

| understand

why a

business O O O O O
might finance

equipment.

The real-world

scenario

helped me O O O O O
apply the

ideas.

The amount of
information
felt
manageable.

| am more
interested in
learning about
careersin
equipment
finance.

Tell us what worked

What held your attention most—and what idea will you remember?

What, if anything, did you skip or find unclear?
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What would you most like to do next?

Choose any future opportunities that interest you

1 Career conversation with professionals [ Mentoring [ Case competition
I Micro-internship [ Industry event or webinar [1More short learning experiences
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STUDENT CLOSE

Your Next Step

FINISH THIS SENTENCE

Within the next seven days, | will

Continue the journey

Use the complete Guide 1, So You Want to Work in Equipment Finance?, to explore the industry’s
culture, terminology, career paths, day-in-the-life examples, networking guidance, and 30- and 90-
day launch plans.

Then continue to Guide 2 to identify where your interests and strengths may fit, and Guide 3 to
build a practical entry plan.
Your next three moves

O Visit befn.org and open the Student Career Portal » Career Starter Series.

[0 Use the Guide 1 video, audio, and full guide to strengthen any ideas that remain unclear.

[0 Begin Guide 2 and identify two or three roles that may fit your interests and strengths.

About this guide

This student learning experience was developed from BEFN Career Starter Series Guide 1: So You
Want to Work in Equipment Finance? It is designed as an approachable learning layer around the
comprehensive guide. It does not replace the full publication.

BEFN CAREER STARTER SERIES

The Black Equipment Finance Network introduces students and emerging professionals to
equipment finance through practical education, professional connections, and pathways to
opportunity.

befn.org

July 2026
© 2026 Black Equipment Finance Network
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